<>

SH/=

ALlD
U

nszuunsIuradesvasgnan

nmmmmmazgnﬁﬁuﬁuﬁ‘ (nma.)

gWaungsna (Rlws.)

n15salWN1vudwaTunisUsEwndlne

aUUUIUUSe NUEEU 2566




GV

—
=3

)
=
o
ee
b\
Lo
Da

2
3
q. LLu’Jﬂﬁ‘f@‘ﬁﬁ (Best Practices)

5. fan1sluavensyuiunis (Work Flow Chart)

6. TunpuNTUR TR

7. 11955 1uNsU{URL

8. NMTUTLIHUUILANTNAVDINTEUIUNIT

9. NMIFIBIUNANITANTUIIU

10. NMIFAMIUNANTITANLTUUY

11. mMsfauUiulsanseuIung

AIANUIN

LONANTOD

Foanauarnalnmssuiladeswagnan ves s, Usednd 2567

LHUNN9NITAUN19899NAT (Customer Journey Map) ¥4 3¥li. Used1t 2567

W NN

18
19
20
21
21
21
22
23
24
26



@ AflanszurumsTuiadesvasgndn

SHL=

UNUI

nssaliinvudanaruwiausendalne (suw) Wumhenusgiamtanmelddiansznsnauuay
Fanrsfanandfny 3 Usens dell asiandndl 1 andufanissalifinlunsannunuaswazUSuana
FIWRTMIABUALTAUALAENTETIVN AN UTesenidmiafenanaisiandni 2 Anw Aasent uay

[

Ipvilassnsuaz i ungItuianssa i e Usul samas i liviuade waznsianand 3 Ay
g

'
a

shaneiuianssaliiuargsiawieyseloviun sy, wazUssysulunislduimsianissalndh

9

Mnanshamdndanandnediy sy, Isdanudnduidesiszuunsuimsdansiiidmlddudonay
anffdusEAvE LAz UsAvENG wazAslrAnnysannsiidumsiifuguavesesdng nagns uazns
Uisdamslunnszsu Wilewannmsdidugsisananuides uasiiuauanunsalunisudadu

sl W¥mvingfionssuiunmssuiludesmosgnd feseurquiumeunsiiiunuduinisinssy
WiguigUInafua TaumnAIINEeIedgnan NMsnumuamawagisnsiuiladsswegnan nssuilades

LY |

y99gnin MssIUTmALwagnALAarTesa Msimsandumsneuaussansaumafisliandny sy
wazmsfnmuszdunanisthansaumalusiiiums sufsesounquiis gnéndagiiu ofingndn uazgnAly
oUNARYR Y. AaeRILENIANYUUIURURTR (Best Practices) Anae MAwatas uazdinmsdamiusuiiniadiu
ané1 (Customer Journey Map) Wilerevieatesynakagnalnnissuiladeswesgnin nasmauuuimeUfoang
Suiladeswegndn WieliamhenuainsnfuiiBnssuungniidulunessiuasiimmadeaiu
paonawiiol suu. fszuunmsuimsdanisiidulddiudsuazgnAnffiuszaninmuas
UszdnSua waznaliiinn1sysannsiniun1smiuguaretedAns nagns wazn1susmsianislunnsedu
Wewauinsifiugsisananudes uazsiiuanuanusalunisudedu duhlugnsfaungsivegisdsdy
Taia096ns LALADAATBINUNAININITUTTIUNANITALEUIUSFIAMAY AuszvuUsediunassiamie

(State Enterprise Assessment Model : SE-AM) simun1ssjaiiugilauladiudouazgnen

1. dnguszena

1) el iy, fuuamnsnisiuiladesvesgnieiaduszuuaenadesfuinaeinisuszifiunanis
ANTUUSTIAMAY MUsEUUUTEUNGSEIaAA (State Enterprise Assessment Model : SE-AM) Ay
nsdaugiiaulddudunazgndn

2) ielvidulainssuiunssuiladomesgné TafinsufoimuduneunisuftRnuiiaenadosi
Yofmun sz1deu ndnnasiAsrfunsiuludesesgnduazduiunismunuimisiisimualisgis
ATURIULAZIIUTEANEA N

3) Welhimthitguiiaveusunsnanauazgninduiug 1 duuumdunsufoRnuuazdniunis
ARefumsuiladesueignii Inenszuaunsuazisnssiiunudeadululufirmadieitu

4) wedundnguuanadsnisinauniansadtenealiiudidunuiiRaulm wawilinisiia

JudloanTn wazldusznounisuszdliunanisufiRnuvead i figsuiaveu

Y



2. YauLun

N3rUINNSTUTladevesgna AseUARNTUARUNSALTUNUAIS NMTIRTeTUSEUTiguIna iy

¥ o

A15AUNAINFLIVBIGNAT NITNUNIUYBIMIKAEITNST U UFsvesgna nsSuiladesvesgnan s

A o % [} 1

i’JUi’JQJL?lENSU’eNQﬂ?’% UARAZYBINIG NMITNITANANTUNITNDUAUDIATAUNANIUYEAULTINIU UAZN1TARAIN

o

Ussilunamaihansaumalyaniuns Fenseunquiia gnandagdu efingna wargnAtluewian e s,

3. ANANAAIY

Wt AUNUNY

TN n1ssaluihudanavuisuseinalng

HUINg AINsnssaliinvudsiavuliaussinalng

AETTGTY feunensdriinge videvhwihaudldsuneumneviedisunantiiia
SuaveulunsSuiladeavesgnan

EmihitdSuiingey WA deRudyvineumneliiuinvounisdniunisdanisuay
Uszanunuieafunisiuiladesuesgndn

dununsuiinyeu dunuiisrunamihiiuazanusuinveulunsdifiunsiuiladowosgnd

anA UAAA 83ANT Msentisaulsulasunalseleviaindudmiousnisves s,
Tngdin1sdngAmeuunulviu su.

\Heaueagnan AUABIN1S ANNAIAnIs Anuliianela/deseuseu aruianala/fy
Fes¥oave TolausuuzuesgnAn Lardun

ansaumedevegnm AuAemds Adesns anulsifienela/desFeu auiswela/mey 13

$99%8 YoLAUBRUEYDINAT UALDU NNIUNTITAATIEY LWTBUTEU TRddU

v

ANUFIARYLA?

= Y Ao

A1TauUmMAIINIALIDIgNAT | LEEIYBIgNAINHnan1TIAUIN1SANe Tuansiaaiusuianveuues sy, 3

Ao o W ' YU o v

NTyEALYLIIRIU AUsAuT RS LI Aeaseaniiunisunlalaeniy wu Wusesnd

Y

NansEnuNMEnYalidendetedednidns wislinansznuiugnalaensudu

% o A = = Aa ! @ v
JWAIN Vﬁ@llwaﬁ/]']ﬂﬂ{]ﬁll']Uﬂiaﬁﬂﬂquﬂugaﬂqqii WUy

¥

LHUMNINISAUN9GNAN LHUNIINITAUNIITBIGNAITDY TNY. §NAT NABNI995TInaIn1silugnen

(Customer Journey Map) | (Customer Life cycle) flaLANaUTD 151190 Lag MaINISUOAUAIIOUINIT

ToAnassEAunIsviuing | Jonnasseninegliuing wazglduinisvessedun1siiuinig Juneou

S2eELIaIMTIIUINTT veusazdomnesuiladeswagnen




4, LLuQUﬁﬁaﬁﬁ (Best Practices)
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Model : SE-AM
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4. 33 Net Promoter Score titeganusinfvesgnin udniasesiiondaiinnansens dumsin
ANuianela

5. Focus Group mstdaygnéanuseyunguden LileuaniUasunnudniiu wagisagld moderator
Tunsduntwalifionn insight YeagnALas feedback sedufuazUINITRNS Beraiildazidy
foyaiBsdnninnsdunuaiiuuaeunuiily

14 U ¥ =%

6. Uayadn Social Media &sluagiuazdl Social Listening Tools a@unsaReloyaanAINADs

Y 9 Y

lu Social Media wnndesualnu wazll sentiment Wuegslstng dsluvidnlung e asiiniien
Anmunisyadenaenaiiouianiunisallviviu nsdhlu complaint 7eaiiia viral T social

media ¢

% 1%

7. nsfiudeya 990 Live Chat visensnnreiugnAIniu Line Facebook Messenger #3etaevng

Y

au7 Peansatlanunsn export ToyANTIATIEIT text analytics Lo

i - https://www.thailandcontactcenter.com/voiceofcustomer/




wunAnuaznguiitieatasiunisiiunisvesduslng

nstiiumsvesiiuilande nagnsildlunmsimunanuduiusseninauilaauazgsisainnisi
arundilalunginssuvesiuilaaiiuseneulufsensunl anudn uazaruidnvesuslnafiAntusiuge
futus videSendivszaunisalfuilan Wouserulunsrurunmsdnaulate THlunisussiiunmuaimaes
nsguauNskarn1slfuInisvesssRTliasanevauesaudesnisveaduilnaldfgedu (Richardson,
2010; Upzwni BAsdinf, 2560: 206)

v '
U a = A

a Y a 1 1 1 P~ 1 1 & I 1 a I
ﬂ?ﬁmu%?ﬂ%’e}ﬂt}‘wﬂﬂﬂLL‘U\‘i’e]’eJﬂL‘U‘L! 3 YA 1) YINDULD L‘U‘UGU’N‘VIﬂ’]ii‘UELﬂfﬂT‘u%’mﬂ’]iﬁ@ﬁ’]i

@) [ v o

Jundn guilnaenaduiadiunsidumainnisaddanumdeyanediudun vsesuilaaliaslaainnising

Y

a v Y v v v Y

auandlyludnmnisludiaussar uvesuilan Aty eduiusnasduidudaiuiuslonannsaduld

Y

I [
Y

nilulanesulauuazdoyainausaudig 2) Tasvasdaduaniunisaliiiniu e gave n1ssudaunsade

[
= 6 1 v YV

Julaangaduiuseang 9seudifuilan awsduilaadilugmididu leedinsliuinisuazduanduy

4 & A Y ¢ | o & I3 ¢ X a v I N
Lﬁi@ﬁﬂ@ﬂlﬁmUﬂqiﬁiqﬂ‘UigaUﬂ']ﬁm LAz 3) YI9WANGD LUUUV]E‘ﬁqﬂsﬂ@Q‘Uﬁ%aUﬂqimﬂqﬁsﬂaaUquﬂwmﬂ IWEJVl

o v

a U dgl a U U 1 ! dgl a Y gj ¥ L2 o -ﬁgj a ¥
nsUsElunaenseeazauslnanauludenoudedua1dnase ndeunuiiusraunisallun1syeduni

Y

assnaulUldusenounisdnaulasie (Richardson, 2010; Vazv@ BesAAR, 2560: 206)3zuiulaLuIAn

nsiaunvesusianlziiauaennnedlaenssivlssaunisaldusina wenanidaldnguinszuiunis

U a

Andulatoresuslnpunldidulassadiwmdniunisinsen deliaunsaduunnisdeduivesusinaduy

MNATALAULINDITU

wuIRaLazngefiinedesiulszauisaliuilna
Uszaunsalguslaname lassasiamanedifiineidesiunsiuiniewnuanuidn anuda esual

WYANITU uazesRUsEneUNdIruilanuduiusinenseiunmsiiauevisdumseiusinaludnuueaws

[ v 6

duAsiuienisdeansaingsnaludauilanluganuandreiulludssaunisaivieniioniigadunus

(Keyser et al., 2015) a1unsaifindulaannvaleeidusenaunausinIssuIANABINTT AABAIUNITTD Lay
USLnAdUAT Feaennassniud nguinan (Lemon & Verhoef, 2016) 634l
1) nsruaunsanauladevesiuilag awsawdesnidu 3 Junay

Ao Yadpindnnusznaumedadeanfianssunin1snainvegsialazan nLInaoun1eHny

1 LY

daasionszuiunisdndulaniusulIfan1¥nineiveguilaaniviifndudinarddunisussdiunig

U a

naulaveduiveiuilaanaannszuiuns lnefingAnssunainisdenasnisussiliundinisdeidunadns

4

=

fiintuanUsraunisaiienunvasnszuiunisdnauladovesiuilan dinduludadadomainingives

fuslnalusUuuuresUssaunisainisie wWevssiunsdnaulatoatasely (unssa aanying,  2556:
284:Lemon & Verhoef, 2016)
2) AMATWAITUIANS

fo AansaumienszurumsdifiunuiinssydudedelfiAnaudfianelaninguilan n1s

U3N13nAazidun1snsgyinianunsoneuauesniufeIn1sueIiuilnalanseivdsnaiands dadu n1s



90Nk UUN15UIN1sIndudiunisvensyuiunsluniseeniuuauduiusseninaguilaadugsia ns
UinseghlatugsiadiludeadilaluainudenisuesuilnATanuwAnNA19TEnIaYARe AILABINTT

YDIUARA AINABINITVRIRTUUINNT waznsiianudrdyiugu TRnuuinmsiguslneaiunsasusle uway

aa

\AnviFuARNARegsNa (A1 eAusueana, 2557: 3 ; Lemon &Verhoef, 2016)

3) NSUSMTRNANENTUS
Juasnnslunissnuanuduiusseninaduilaauazgsiasenisafragadniisluaionn
fuilaaliAnaudianelaninanuidnduanduiuidisylu annsadeanslalaesiiuussgias msuing
mslawan msliideya szuunsthsziu nsdndedud uagmsniendudliilovieliideme (@ued
WIAANINT Uag qUNT LaMWAIUINA, 2551: 9)
4) nsildusiuvesuslan

saa Y} ! a o v

AnTuaInANABINITAT AU Us N AMA TN uTEnIegIRdugulan Tulagdun

9 9 Y

'
a ¥ LY

Auslaaddunannndsduludinuaina guilanlsdesnisnisiidiusiudugsiaieasieniuiulanas

Y

sala oA

Ausandudvesimuazldsunisnevausnufeansegegengadinisasvaeduiusniinua e

MOUAUDIANUABINITVRIUTINANUYNISENTT AMAANIZY09n1dUAT FraglugUnuuvesduA N15UINS

vsedsduiuslnagaudteiivellaun (Brakuset al.,2009;35581914%25Na11,2559:1)

a L= a Y a

wuIRRLasNgEWaRnTINLUILNA
a Y a . a a Ay a ° v a & v
woAnssuEUIlnA (Consumer Behavior) fia weANTsuAIEUIIAAYIINSAUMT N13AANTSER N15ld
msUszidiuna Tuduiuazuinis BanndagneuauesruisInsvesmselutunsuduieiiuaudn
Usvaunisal nste nslddumuaruinisvesusinaiianauauesnufInIskazAfisnalaven
w30 nngfanmsAnuiansdedulauaznisnseinvesiusiaai inedesiunisveuiarnisiddua (Assu
v € =2 v a A a X ! A & v o Y a o 1 = L
@35, 2550) swdanszuiumsdndulaniintuney wasiduimimusliiinnisnszyieing  Tu (enad
M3ANa, 2539) Inetesiumsdndulaiden (Select) M3@e (Purchase) N5l (Use) wagnisindndiui

a . a v A a ! P v Y] a  al a )~
\widie (Dispose) UBIAUAIMIBUINITAN ¢ lRDUALBIAINNRDINITVOINY (YT alindlns, 2562; Udien &

¥
o w 1 I

JuA1,  2554) TdanNsUsTiuNanTIEAUAYSoUSNISURIUAAR FesllinudAydonsEeduA LAY

o

usnmsslutagiuuazeuan @nems wauela, 2550)

a U

nTATIEiNgAnsIuUItnA (Analyzing Consumer Behavior) 3allunisdumniedfeiieaiiv
nginssumstouarnslivesiuiine veiiuyana ndu vieasdns el uisdnunraudoamauas
wofnssuniste M3l madenuinis wnfn vievszaunisaifiegyiliduilnafianela neudildassas
Tinnsnannanansadmuanagnénnanisnatn (Market - Strategies) flanunsnneuaussaufisnelayes

Austnalaegramunzan (@SI5auassn, 2550)
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° dog v A v a Y a
ATANnl N AU AN TTURUSLNA

AN01Y (6 Ws wag 1H) ANMBUNADINISNIIU (7Os)

laseglunaiadming (Who is in the  anwauenguimnememulssyinsmans, gliaans,  3Indnen

target market?) wagngAnIsuRUslaa

fuslnntooyls Asfifuslnadesniste Asiifuslnadesnisanuandasifesasnis

(What does the consumer buy?) AnauiRLazosUszneuvesnAniue wagauuanssiiumilondn
AL

vhlufuilnedeie fnquazasdlunisiie fuslnadedudifleaussrufosnisues

(Why does the consumer buy?) Frusenienarduinine Jadesdnuiledeiiisvinase

ngAnssun1sTe Ae Uadenelunsetadasmuiniven, Jadenna

AaninusssukarUadeanivynna

lastldunulunmsdndulate (Who  unumvednguene nldnswadenisdndulade Useneuaie §

(% 17

participates in the buying?) 315, HiavEa, Hindulate, fae uazyld

fuslaetoiiola (When does the  Tonnalunisde 1wy taadeulavestviotisggnialavesd i

consumer buy?) Tavpaiou taanatlavesiu lond Ny WsowenIaiudAgy
993 FeuUvas vieaaLTid N

fuslaetiofilyu (Where does the  #iguslanlusinisile wu siaasswdudi gulofinfifin $ruwe

consumer buy?) d¥AINTe M8

fuslaetiooenls (How does the funounisindulateusznaudae nmssuidamn, nisduteus, ns

consumer buy?) Uspidiuna, maadulate uazanuidnaendinisde

PN : @3990 LESSHU (2546)

weNINUMTIATIwING AN TN USIaAdUsEnoumem s gvinsdUsenaunalUl

Wun1svasgfuslaa (Customer Journey)

= ¥ a

wunneveauslaa (Customer Journey) Aig WuMNaMsiiunevesuilnaliaudiusiuesins

VI0NTIAUAT AILANDUTD TENINTD WAy NaINTFRAUAIMTOUTNISYININGIAAINITaRAUINALNSUTD
W/NINIAWTANDUALDIAUABINTVRIHUSINALLANINTY Laranu13aIuNUNagNEnNIeNn1TnaInty
auanan1sasanseelaliguslan aulaluduiuazuinis maimuduauazusnisivneulandainy

#89N15 BarnsaseAuienela naansvelsegeliuse@nsainundu (Folm, 2011)

L%

wunmeiuslaaniiisuuuadlugaddvia (Digital Customer’s Journey) ¥IN15I9UNUNNTARA

v A

TudandrAgyianusenismila lnenisiilangAnssuguilnnegedndauazidnlanssuiunisinduladoves

o

—

I a Y A a =

a Ay a Y v v a ! v a & a Y Y a =
Uiiﬂﬂm@ﬁu@']‘mi@‘Uiﬂ'ﬁ ﬁamﬂd‘UﬁIﬂﬂlﬂnﬂu%qﬂagaﬂwam@ﬂqsm@ﬁus{,ﬂeﬁa Iu@ﬂmLﬁquﬂﬁﬂUiiﬂﬂsﬂglﬂJN

eX2p

AUTULDUNIIZ LA UNINITAUN R IUFDLUULEUNI0AYT (Single  Journey) AILANDU T8N LAY

VRINSFOAUAIMTEUING YIIVNTMuaUNagnsiiieasegugnaintuasSnwgugnandutiuilalien
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wlutlagtiunginssuesiuilnatudisuudady nsamgnssuiuasdumdayaiisafuauduasuinig
sihugsmnseulatinniuuasiinsdedudooulaflunguauddneg tiuduegedmnszlan fafuFals
LﬁumqmiLau‘wWW@QQU‘%IMM"‘E]%;%LU?auwdaﬂﬂmﬂLﬁﬂumsvﬁmwa’maaﬂaﬁ (Digital Marketing)
L UNINSIAUNIRIEUTLNA 5\‘1Lﬁu{jﬂéjﬂﬁ’]ﬁmﬁﬁﬂﬁﬂaQ%éﬂ’ﬁﬁ]ﬁ’]ﬂﬁ?ﬂﬂi%ﬁﬂﬂ’muﬁ’]L%ﬁ] (Greene, 2009)

faiu SuneunistedudepnAmiodumaesgnéofnuartagtuiiuAsuudadly Saduma

YBIINAMUUAUAY (Traditional Customer Journey) i 4 Fumau (Lemon and Vehoef, 2016) Al

o N\ - " ¥ ¥ v
n3us S msUszdlumaden n13%0 NS 5087

(Awareness) £ (Consideration) ~" (Purchase) > " (Repurchase)

y

AMIFUNNIVBIGNAUUUALFY (Traditional Customer Journey)

Tunsviniseaineeuladunisvesiuilneidiundudansidudn(Customer  Jourmney) Wulade

drdgvilinagnsnisnanatiulszauanudns Wnadumnwesuslaafidnundudansdudnd 6 Tuneudsdl

v Y \ o & [ '
N ﬂqi'ﬁUE nqiﬂfngﬁuqﬂr]qLaaﬂ ANUYUYBDU N3 AINUIIINNNE A1uUBnN@me

(Awareness) - (Consideration) “(Preference) ~ (Purchase) (Loyalty) " (Advocate)

MmFEunveIuIinaiuEesdnea (Digital Customer’s Jouney)

TuRBUNI 6 Tunauill Jerrylalinnumnglifwelud

(1) 13303 (Awareness) e N1sfigsiadeansludnduanandmunglagaiuyemiinisdoasi
fanuvannaneundu wazdnisldvatedemislsenauiu lagianiziiunisdedinueaulal amedng
Auslnafinsunsudeyaainfigsivilavan wagnieduaawnsuidndunisdiunanduaiiaula sauds

o LA ' 9 aa < o o 4 a
Mg UNInIsanToes1ene ludnwuzredisle wavervnulavaimisdenienilavaivudeing
Insviend wasthelavandseneuiu daudsaziiulain Yemnsnsdearsteyaludjuilnaeliguilan
naudeyaseasidunvesduituiiauvainaleun lnudazdofaunsadrfmsetnauedeyaludy

' [% 1% ! [ S sl ! a A v = (Y & =

nauanAlauanseiu Indunagnsiusazgsiaasdenlivs Ussianvesde dnvuzveailem audlunis
Whisesuilnadiuuauiidussdusznavvasaudnia lunisasinissuivesngugnandimuneiadu
(Lemon and Vehoef, 2016)

(2) msuszidiuniaien (Consideration)fs Wansiutayana naugnadmangagyinisaum
D a a A o = = = YY) a v A a = v a &
ToyariuAuiiernMsUTeuiisumeasdenvesdusiundumau uasUseliunadeniunisindulade
FelutagiuduilaadndnisdumdayamsdessulainannnisemuanuAndiuvesineldduiniousnig

Y A A o v v %) a s & . P % ] A a = A Y =

nsldinIesiiodmiuAumdsyauuduwmeiiin (Search Engine) liveyUayasie iy dailognAiinis
mdayaiuanTuLUalgnAsuiaudeinslunguduaduuaziianuaula veddnasidumaniunig
nszAulinnITPemeLATolon1n1snaInmiey ananseaulitinnisdndulaelausgsnavzmivautoya

=

Tu%'umauﬁléfmﬂLWiwLﬁuﬁa%aﬁnﬂ;:iu‘ﬂmﬁLﬂﬂﬁlsi’faué’ﬁLLaw%ﬂﬁﬁLﬁu%Lﬁﬁlfﬁq LANUUNYDD DAY

Y
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% a & a1 0 g VY a Y A L a vvyr X & v a
mnluteyaludsuinfagsieviliguslnaselnidedulageduilainedu wasmnlutoyaluisay

a1avhbiguslaasgludlinagedudwielduinis dululudagduignaninaiulifnelalunsdud
a & ¥ a o 1 v & A 9 Y a v a z:i ¢ -

ginadwwesuinnsdymivignAlaesuieliliiindeyalsauludessulatl uenaininguidmungeiass
insfnsedearsiugsnariuteanisesulal wu dwlonirn niglad wedn WDudu tievedeoya
TeavlduaLiudy Weusenaunsiindula (Webster and Hume, 2016)

(3) ANAFUYBY (Preference) Aa LlainsAumMdayauazUseilumadaniannisuianduyey
asdusnznagnlauazuyitennursedesoulatvemsduituu vieananafamuiiesunsudeyaiysna
dundsdosoulau JudlaiangAnssuuil ATnaziinn1stio (Webster and Hume, 2016)

(4) N34 (Purchasing) A Liolin13sndulatoudigeIn1in1sdnd e duaNnaInianeLUIng

Y A

Ioelidudou auneamenistissRuniusyuvesulaunvaInas JULUUAINAINAZAINTDIQNAT §

'
v A o

Tludesddgiagyiliinnisunelddnse mszluvigsiadefuilaafaanudugeulunsiduswad

]

[ '

waneazyn1sPenduiinssuIumsnieeen dudeu sivlviananuasulali@eld (Webster and Hume, 2016)

(5) AU5NANA (Loyalty) fe iedin1sdedumuazlalddumusausnisiaiinniudseyiula

'
a1 a = a 4

wazdmnuwananndusiiuinelinasiinanuasindninensduslaeigsnadedinudifyiungy
anAdmnneninuassninfmenisuImsauduiusiugna (Customer Relationship Management)
LaznNsUTMsUsTAaUNIAlNaiiugnA(Customer Experience Management) tialignAnilaanaassndng

Ronsndud uddeduieguseilowuarsaninduruiiavdmiunsdud (Webster and Hume, 2016)

=

(6) n13uanFa (Advocacy) Ao WegnAladeduAnialduinisuainaeyinnisuensden ud

v a

oulatineg Medsaunandauin mndudwinfeduilaainislddudmseusnis waslinauidnassndng

1 =

yniusensdududafiaziinisuendenussiivladedudwidouinig ddufessulmiduneutiiion fiua
sonsaiisenIogen wazannsnylduaesUuuuiimaanfessaulseiulalufaudiiude
ooulatidii 1wy wednduaniunsy viedeesulavasisay wu ludulediuiv Wudu vieasdu
stuvumsliaziuuaufisnelalunislduinng dagsiatudosaesdsatonnusig ffedosiuns
duduazdufedsdeiiios Tnedesmovaussdenuideaulaeisuieliliinnssuafausonsdud
(Webster and Hume 2016) Iuﬂﬁa%fwilszﬁummiﬁﬁlﬁﬁ’ugfwfh (Customer Experience) agt1¢/l7ALAn
AUALYOU (Preference) AuassnAnG (Loyalty) wasnisuanse (Advocacy) lusdsuanls
uannduNsvesUslaafidundudansduiudiide i defsuauiidunansiiumes

E:J:U%Iﬂﬂ (Customer Journey Map) #78

uNULEUNINISIAUNISYaeRUILAA (Customer Journey Map)
WHUTLEUNINSIAUN1eeUsinA (Customer Journey  Map) ilins ufiadunieansiiiung

YBIUTINA §INALADINATIERUNUTAUNNITHUNIYBEUTIAA (Customer Journey Map) Livelitinla

4 A

TunudunInsiuweuslaiiduneunazidifsaselienenisnainuaviinfdengsnaldedials

FaunuEumInsiunesuilnalusfnluiianuunnsiaiueg1euin ( Palmatier, Kumar et al. 2018)
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Inglulasiutinnisnaindeainsiinssiguslaaluiesdisialuil owasrinnisleusnuidunisiuni

Y8 U3IAA (Micheaux and Bosio, 2019)

v =

1. MTATERANAnYeIgnA1 Ae Nsiaseninguilnailvinuasiegelsiuauauszianiu &

1% '
=

AnuAanislumaunuaznszuIunstoedils wu mniduiegueiainuaianinisareinssuiunis

1A =

deeiidoiinelazaraIn NINABITaNIeaNIsing nIadviAuARNEI U IMITAGUINRADAUAIN BarIn

(%
v =

FuilaeiiimunAifegudnduneesuilanfazunnieangionsasiiimunfideay fiudsiedinmeily
Foaildne

2. MRTgaudessvesgnd Teanudesnsfifuilnadeudesnsiudenuosde &
arudnduilazdeddaudniuniedaudonisiflensuaussanudesnisvesnuedudedaiFomi dou
AufiaIn1snguiuunisie arudesnisiidousguifuilanenslinsuiidianudesnistuey uivind
nsrauAlaviAudtiuseninding fuslnafsasnsuiwiasudinudieadoansaudty

3. MTIATIEINGANTIUVDIGNAT AD MIlATIETangAnssunIsteRausnou seving uay nds
nstedudmieuinaiielildiiuiadumvesdiuilnaegredaau uasediinseingfnssunisldaud
WiaUSMsIzardmareUSnamar anudldnstesadedinszinnudn arudons uaswgiingsu
vesgnAUszneufiunsiivdeyaiduniswesgnin Jaanunsadniunuiidunsifiunosjuilaaieltly
MINURUNAENSNITAaIAsely

PNNIANYUFUNIUTIAA (Customer Journey) @1u130e5U1eladn dun1eduslna (Customer

[y

Journey) A Auduiusuazasudunounsiunwesiuilaaidulufiasdunouiiwinoudedunvse

v v a 14

U313 WnelsuasiguslaadiudnduAvseusnis dnsidendudvseusniswasaniulyauimdeniside

AuAmiseUInIg FaulleusvnviseasdAnsiidunweuilaa Feanunsatunfnwanusenisvesuilaala

=

WedunmvuanagnsvetalAnslinsmuaunenisiiofgatuiinalazigdiunineainla lagd

¥

Y a ' & & a & v a . a A & 2 )
LAUNIINITEAUN NN UAD LU UAANLUULAUNIILAE (Slngle Joumey) ULWES 4 YUNDUY A NITIUS

&

(Awareness) N15UsgLUNI9LG0A (Consideration) 1378 (Purchase) LL@%ﬂﬁ%@%ﬂ(Repurchase) Faaz
unnssantlagtuiiidugaidnea nodnssunisdevesiuilaadsunadly Fundedudesulafuun
fu dunsfuilnedadisuluan 4 dumeuindudu 6 duneufenisiud (Awareness) n13Useiiiy
yuden (Consideration) AUTUBEU (Preference) 11590 (Purchase) A11395nANA (Loyalty) Lagnls
van#e (Advocacy)uaninniiieuandeuwdunuilaedinléihy dosimslinnesifuslnaddoyadeluil

1ATILIEANUARGNAT AB d1UTENATRAnFuAMIaUINISERNUTUgNANTANANTAINAALIY

Y
[% '
£ =

pe9lsAVAUAMTBUINTULY Navkaneanun Ingdasizusiuluddnsdsdeludeanaiiielavazain
TIN5 ONTe
a ¢ v A a ¢ v & & Ay a a v A °o &
PATWNRANIUABINT AD TATIZYANUARINTTHUY NIHUSInaliaudenIsewsednudndy
N30HAUADINITAINNTEUARENVDIFIAN B MOULU LazAesiAs1ERslUieudBIn IS RaUgaud
Auslaalididndaesiosnisduiitug g unsensluiiuduiug Alnsndnesnundedinnuiedsieanis

AuAiiue
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a ¥ 1

Anszinginssuresgné fesiinisienesinusnoutiodud serisdeduduasviadodudn
Fedesinsvinuludamginssunisldauimieuinisiasiiasesinguslanldauiusunamnuietes
waznslivinisfiennufiunnuietioedidlaiiiosnndsinaniazdmadeuiununsdeuazauilunis
FoAuduteliving

Fefutinnisrandsudumsfuilnafielinsanudesnisvesuslaalildfiudedinsinses

AUAAGNAT TATILAANUABINTT LALIATIHINGANTIUVDIGNAT

wuIRANgiUuNagNsNIINAIN 5A

5A Journey
What is Consumer’s Pain?
Consumer I want te know I like some I'm convinced/ I'm buying | want to share
Needs Stage my choices brands 1 don't want to my experience
(long list) (short list) be disappointed
Target Where to reach What is brand's How to respond Where they buy How they share
Consumer consumers e.g. hook or POD to consumer’s and make the experience
Possible *Heard from that makes a query/ interest  payment *Repurchase
Touch Point others brand remain in  +Call friends *Recommend
*Expose toad  consumers' *Search online
+Past consideration +Call brand
experience set shortlist «Compare price
Brand/ Reach Click Conwversation Sales Leads
Marketing
Measurement Brand Recall Brand in Search for more Purchase Positive Shares
consideration infa/ Offline visit conversion
set

What is Consumer’s Gain from Using Our Brand?

i www.intage-thailand.com

= &

Tutaiudadugafdsia dunig

9 9

CY b4 v

Wslam (Customner Journey) Wasuudashumseeuladuiniu
fuslneanunsnddndudn mdeyasan iReatuauduasdaduladedudnldietu dnnismannfidesusuna
gslvainutealagnén Kotler namilumifade Marketing 4.0 41 funoulumssinduladelutiagtugnunud
daelanma 54 fuslnAaskiunszuauns 5 SumeuuuAnkasnguiieatuuuide 5A  iunagnsma

Asna1nfionde 5 suseroluil (Kotler et al,, 2017)

Al funs3Inuansiue (Aware)

fuilandinuusudainuszaunisalannnisdeatsnisnana sise 91nmsuuziaInyARadY i1
fuslnaiiussaumsalifuduuusudasduulin lumsansuusudiuld mavilavanuazmanainuuulin
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